


What we are going to learn Today: 
 
• Why you should do video on a regular basis 
 

• How to get on the 1st page of Google QUICKLY 
 

• How to OWN whole NEIGHBORHOODS/AREAS 
 

•  Get LEADS from VIDEOS 
 
 



Some Stats: 

 
- over 6 billions views a month 

  
- According to Nielsen, it reaches more US adults ages 18-34 than any cable network 
 

- average person 15 minutes a day  

 

- 40% of Global traffic is Mobile  

 

- you have a 50x greater chance of ranking on the 1st page of Google   

 

 



Some Stats: 

 

 73% 
of all homeowners are more likely to list 

their home with an agent that uses video  
 



Some Stats: 

 

Less than  

 1% 
of all agents use video 
 



Why more agents don’t use Video: 

     overwhelmed by technology 

     don’t know where to start 

     camera shy 

     afraid of editing 

     amateurish or foolish 

     don’t understand SEO 

 

 

    



Equipment: 
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3 Steps to Lead Generation 

 

 1. Create a Pattern Interrupt 

 

 2. Create Purpose Driven Content 

 

 3. Ask your viewers to take action   

 

  

  

  



Video Editing  
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Implementation: 

     Pick the best equipment for you and your budget 

     Plan 

     Keep video under 2 minutes 

     don’t worry about editing - yet 

     Publish it 

     Share with your social network 

 

 

    



Youtube.com/DaveWoodson 

Youtube.com/BuyNWi 

(219)872-8000 



I hope that you found “Real Estate Video Marketing Using YouTube with 
Realtor Dave Woodson” informative. 
 
Every Tuesday @ Noon Eastern Time, I help host the Agent Mastermind 
Class Webinar.  If you and I are already connected, then you’ll receive an 
email invite and reminder each week.  If you were provided a copy of this 
presentation by a friend, colleague, or other real estate professional and 
would like to attend, just give me a call, 508-470-1135, or simply register for 
our next Class, here: 
 

http://agentmastermind.com/pauldonoghue 

To Your Success ….  Paul 

Paul Donoghue 
Sr Mortgage Development Officer 
Santander Bank 
508-470-1135 
pdonoghu@santander.us 
NMLS# 509363 

http://agentmastermind.com/pauldonoghue
mailto:pdonoghu@santander.us

